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’) Trucking Market/Update



TruckKi arket ate

OOFIdesignedthis update to help the owner-operator gaininsightinto the current conditionsof
0 2 R fréigitéarket Todo so,we will look at four keycategories

1. Volume levelshelpusto seehow muchfreight needsto be movedoverall

2. Demand showsushow manytrucksthe marketneedsto movesaidvolume

3. Rates illustrate how muchthe averageowner-operatorcanexpectto currentlyearn
4. Operating Costs depictthe every-dayexpensedor the averageowner-operator

Thebottom line: OOFMill breakdowneachcategoryand explainhow they pertainto you asa small
busineswner



Volume:
Transportation Service FREIGHT TS|
Index (TSI)

The big picture: TSImeasuresthe volume of freight
moved monthly by the for-hire transportationsectorin
the United States

Why it matters: Changesn the TSireflect changesin
the demandfor goodsandservices

A Forexample,demandfor freight typicallyincreases
in periodsof economicexpansion
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A TheTSlcapturesthis demandfor transportationby
increasingaswell.

Our thoughts. Freight volume continues to remain
elevated despite inflationary worries and claims that
volumesare falling of a cliff.

A TheTSlrose 0.2% month-over-month in Augustto
140.9 following one month of decline

A Themeasurefor Julywas only 0.7% below the all-
time high level of 1421 in August 2019 and Source: BTSHttps://data.bts.gov/stories/s/TE-Indicator1/9cz\jte | Monthly

remains3% abovethe 5-yeartrend and 5% above Note: TSI Freight Index is a weighted average of monthly data for trucking, freight rail, waterborne, pipeline, andhiair freig
August2021 5


https://data.bts.gov/stories/s/TET-indicator-1/9czv-tjte

Volume: Cass
Shipment Index

Thebig picture: TheCassShipmentindexincludesdatafrom
all domestic freight modes with trucking accounting for
morethan 75%of all activity.

A The index is an indicator of U.S shipping activity,
containing 37 million invoices across400 companies
andmanufacturers

Why it matters: This index shows monthly shipment
volumesfrom the entire Cas<lientbase

Our thoughts: the CassShipment Index decreased2.9%
month-over-month to 1.207 in September,following a two
consecutivanonthsof increases

A While the Septemberreading reversed some of the
gains over the last two months, it was still up 4.8%
yearoveryeatr

A Theindexremainselevatedoverallat 4% abovethe five
yearaverage

A Yes, but the expenditures component of the index
actually rose 0.3% month-over-month, indicating that
somerateswere up.

A The expenditures component measures the
total amountspenton freight.
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https://www.cassinfo.com/freight-audit-payment/cass-transportation-indexes/cass-freight-index

Demand: Loadto-
Truck Ratios

The big picture: Loadto-Truck Ratios represent the
number of loads posted for every truck posted on DAT
LoadBoards

A The Loadto-Truck Ratio is a sensitive, reaktime
indicator of the balance between spot market
demandand capacity

Why it matters. Changesin the ratio often signal
impendingchangesn rates

Our thoughts: After a couple months of sharp declines
aroundthe end of the first quarter, it appearsthat load
to-truck ratios havestartedto find afloor.

A The loadto-truck ratios for flatbed and reefers
declined month-overmonth by 6% and 11%
respectivelywhile vanremainedflat.

A All three trailer types were also below their 5-year
trend, this wasespeciallytrue for flatbed.

A Thishas continuedto place downward pressureon
rates

A Yes,but the all three ratios are beginningto move
more sidewayghan anall out drop off.

FLATBED

REEFER

Source: DAT Trendline$itps://www.dat.com/industrytrends/trendlines| Monthly



https://www.dat.com/industry-trends/trendlines

Demand: Class 8
Orders and Sales

The big picture: ACTResearclobtainsdata from truck and
trailer original equipment manufacturers (OEMs) and
dealershipsandprovidesmonthlyreportsandforecasts

A ThisdataincludesClass8 truck ordersandsales

Why it matters: Class8 orders and salesdata will help an
owner-operator to see both the demand for trucks and
currenttruck capacity

A Demandfor trucks tends to spike when new orders
increasefollowing a steadyincreasen rates (20172018
and2020.

A Truckcapacitytendsto loosenwhen new saleseclipse
usedsales(20182019andsecondhalf of 2022).

Our thoughts: While the level of new ClassB ordersusually
depictsdemand,the precipitousdrop in the secondhalf of

2020 and into 2021 was mostly due to semiconductor
shortages,which prevented OEMsfrom being able to fill

new orders

A Yes,but now new ordersare spikingright (149 asspot
rates are trending downward (-2.8%), and as new sales
are beginningo eclipseusedsales

A Thisindicatesthat capacity,which is already loosening,
might loosen even further as we continue into the 31
quarter. Thiswill ultimatelyimpactrates
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Note: 16,000 Class 8 retail sales per month, or 190,000 per year, is the accepted U.S. replacement level
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https://www.actresearch.net/

Rates: Spot and
Contract Rates

The big picture: Ratesare market averagesfrom 5! ¢ Q:
RateView,which provides reaktime reports on prevailing
spotmarketandcontractrates

A wl S + daiageEs comprisedof more than $110
billion in freightbillsin over 68,000lanes

Why it matters. Theserates reflect the condition of the
freight market in reattime. Pleasenote that they include
fuel surcharges

Ourthoughts: Ascapacityincreasesspotrateswill continue
to normalizefor the time being,meaningthey will return to
a standardconditionafter beingred hot for two years

A Spotratesfor van, flatbed, and reefer decreased?.4%
4.9% and 1.7% respectivelyto $2.46, $2.91, and $2.84
permile.

A Thisdownward pressureis impacting contract rates as
well. Vanandflatbed contractratesdeclined0.3% and
2.2%, respectivelyto $3.10 and $3.59 per mile. Reefer
remainedflat at $3.40 per mile.

A Yes,but A Gidrtant to keepin mind that both spot
and contract rates are still well above pre-pandemic
levels

Spot Rates
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https://www.dat.com/industry-trends/trendlines

Rates: Logistics
al yl 3SNRAQ

The big picture: The LMI is a diffusion index that
measuressupplychainconditions

A TheLMIconsistsof eight key logisticsmetricsranging
from inventorylevelsto transportationutilization.

A Any number below 50 is indicative of contraction,
while any number above 50 is indicative of
expansion

Why it matters: The LMI reflects the strength of the
overall economy as it measures both upstream and
downstreamconditions

A Whenthe two curvesdepictedin this chartinvert, it
signaldbad newsfor freight rates

Our thoughts. Transportation capacity reached the
secondhighestlevel of growth in the history of the index,
while prices experienced the third fastest rate of
contraction

A This is the third straight month of contraction
territory for transportationprices

A Yes,but the LMl is predictingthat future prices will
tick up into expansion territory in the coming
months
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https://www.the-lmi.com/

Rates: Producer Price
Index (PPIl) Long
Distance, Truckload

The big picture: The PPlis a group of indexesthat
measuresselling prices domestic producersreceive
for their output.

A One index focuses on longhaul, truckload
carriers

A Thisindexshowshow much carriersare charging
their customers

Why it matters: Changesin this particular index
reflect the general direction that freight rates are
heading(i.e., up or down) for the long-haul owner-
operator.

Our thoughts: Theindex decreasedl.5%to 200.3 in
August,and5.1%sincethe highin March

A Augustmarksthe third straightmonth of decline

A While the long-haul PPlis still 33% abovethe 5-
year trend, pricing power is continuingto shift
from carriersto shippersasthe market tries to
find anewfloor.

LONGDISTANCE TRUCKLOAD PPI
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Source: FREDhtps://fred.stlouisfed.org/series/PCU4841214841pPMonthly
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https://fred.stlouisfed.org/series/PCU484121484121

Costs: Diesel Fuel

The big picture: The US Energy Information
Administration (EIA)tracks the weekly changesin on-
highwaydieselfuel pricesthroughoutthe country.

Why it matters: Fuelis the number one expensefor
owner-operators

A Fuel comprisesover 45% of the average owner-
2 LIS NJcassoiapesation

A Yesbut it normallyrepresents25-30%

Ourthoughts: Fuelpricesticked upwardsin September
following two monthsof decline

A The averageprice for diesel fuel increased0.9%
month-over-month to $5.06 per gallon

A Theaveragedieselprice is 53% higherthan the 5-
yeartrend.

A As the energy crisis in Europe continues to
develop,look to see dieselfuel pricesincreasein
the 39 and 4™ quartersof 2022

A Thisis a goodtime to incorporatea fuel surcharge
if youl NBdpifg$oalready
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https://www.eia.gov/petroleum/gasdiesel/

Costs: Used Truck

Prices AVERAGE USED CLASS 8 TRUCK PRICES

I o . $110,000
The big picture: Most individualsseekingto becomean

owner-operatorfirst look to the usedtruck marketdue to
the highcostof newtrucks $100,000

Why it matters: Usedtruck prices are a good indicator

. $90,000
strongfreight market

A Asspotratesturn upward, the number of individuals $80,000
seekingto becomean owner-operator alsoincrease,

pushingusedpriceshighet $70,000

Our thoughts. The average price of a used truck

according to FTR hovered at $43,000 before the $60,000

pandemic

A Thatpricejumpedto $64,000in 2021and $95,500s0 $50,000
farin 2022

$40,000

A Used Class8 truck prices dropped for the fourth

straightmonth in Julyto $91,928,
$30,000

A Yesut thisis still 43%higheryearoveryeart

A With costsstill elevatedand spotratesflattening, this
might not be the best time to become an owner-

operatoror seekto expandyour business Source: FTRjttps://www.ftrintel.com/ | Monthly
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Van/'Market Outlook

The trucking industry consistsof severaldifferent types of operationsand segments While one sizecertainlyR 2 S #ityald iharket analysts
typicallybreakdownthe industryinto three mainsectorsbasedon trailer type: Van,Flatbed,and Reefer

L {g@odito know the current conditionsof the freight market,but A (al@dimportant to understandwhat the future holds,especiallyfor your
segmentof the industry.

Toexaminethe vanmarketoutlook, we will look at:
1. Demand showsushow manytrucksthe marketneedsto movefreight.
2. Ratesillustrate how muchthe averageowner-operatorcanexpectto earn
We will also examine four key economiandicatorsthat directlyimpactthe vanmarket
1. RetailSales
2. CPI
3. Ecommerce

4. AdvancedRetailSaleCategories
15



Demand: Van Loado-
Truck Ratios

The big picture: Loadto-Truck Ratios represent the
number of loadspostedfor everytruck postedon DAT
LoadBoards

A The Loadto-Truck Ratio is a sensitive, reaktime
indicator of the balance between spot market
demandand capacity

Why it matters: Changesin the ratio often signal
impendingchangesn rates

Our thoughts. It appearsthat the Van Loadto-Truck
ratio is bottoming out, which could be a good sign as
far asratesare concerned

A The Van Loadto-Truck Ratio stayed flat month-
over-month at 3.54 in Septemberwhich stoppeda
three month slide

A Thismay help easethe declineof spotratesin the
van market, but A (isfllitoo early to declarewith
anycertainty.

A Theratio is 12%belowthe 5-yeartrend.
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Source: DAT Trendlinestitps://www.dat.com/industrytrends/trendlines| Monthly
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https://www.dat.com/industry-trends/trendlines

Rates: Van Spot and
Contract Rates

The big picture: Ratesare market averagesfrom 5! ¢ Q
RateViewwhich providesreaktime reports on prevailing
spotmarketand contractrates.

A wl (S +datBbageiscomprisedof more than $110
billion in freight billsin over68,000lanes

Why it matters: Theserates reflect the condition of the
freight marketin reattime. Pleasenote that they include
fuel surcharges

Our thoughts. As capacity increases, shippers will
continue to have the upper hand in negotiating rates,
whichwill placedownwardpressureon rates.

A Both spot and contract rates for vans declined
month-over-month in Septemberby $0.6 and $0.01
per mile respectively

A Spotrateshavedeclined$0.64 per mile sinceJanuary
2022

A Yes,but spot rates are 9% above the 5-year trend,
while contractratesare 27%higher

A The question s, how will rates respond during the
holiday season? DATIs forecastinga slight flattening
in spot rates before an eventual decline going into
November
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https://www.dat.com/industry-trends/trendlines

RETAIL TRADE

650,000

Retail and Consumer
Price Index (CPI):

Thebig picture: Theterm & NB & I fAi$a@ économic
metric that tracks consumer demand for finished

goods 400,000

550,000

500,000

450,000

Millions of Dollars

A While CPImeasureshe averageprice changefor a 350,000
basketof goodsandservicesovertime.

Why it matters: Both retail salesand CPlcan help the

owner-operator gauge the economic health of the Source: FREDIttps://fred.stlouisfed.org/series/RS X Monthly
countryandtherebythe freight market Note: Ecommerce sales are included in the total monthly estimates

A Consumer spending accounts for two-thirds of CONSUMER PRICE INDEX
GDP

A I prices are stable and retail salesare high, it
meansthat (i K S B@e@térdemandfor freight.

=100

Our thoughts: Although CPlis significantlyhigh due to
inflation (8.2%), peopleare still purchasinggoods

Index 19821984

A Retail trade increasedanother 0.2% month-over-
month in August, marking eighth consecutive
monthsof growth.

Retailtrade reached$597.1 billion in August This

is 22.9%higherthan the five yeartrend.
Source: FREDIttps://fred.stlouisfed.org/series/CPIAUCSL#Nonthly



https://fred.stlouisfed.org/series/CPIAUCSL#0
https://fred.stlouisfed.org/series/RSXFS

E-Commerce Retail

The big picture: Ecommerce has changedthe way EECOMMERCE RETAIL SALES
people purchase goods, as more and more people 280,000
moveto online orders

. . 260,000
A Technologyhasmadeit easierthan everfor people

to shoponline.

240,000

Why it matters: With so many online retailers now
offering one or two day deliveries truckinglogisticshas Z2LLY

beenturned onits head e
TDD 200,000
A Thismeansfreight needsto be movedto a central 5
warehousewhereit canbe distributed from there. S 180,000
3
A Ase-commercegrowsor shrinks,so too do freight 160,000
volumes '
Our thoughts: Ecommerce activity representsabout L

18.7%of total retail sales
120,000

A Whilethis percentagehasflattened sinceits highin
the secondquarter of 2020 e-commercecontinues 100,000
to elevatefreight volumes

A Ecommerceincreased2.7% quarter-over-quarter
to $257 billion. Thisis 44% higher than the five

yeartrend. Source: FREDIttps://fred.stlouisfed.org/series/ECOM3Ruarterly

19


https://fred.stlouisfed.org/series/ECOMSA

Advanced Retail Sales:
Clothing, Electronics, and

Fu rnrtu re Clothing, Electronics, and Furniture Index

140
The big picture: Retail salescapture in-store, catalog,and
out-of-store salesof both durable and non-durable goods 130
Theseare brokendowninto severalcategoriesjncluding

120

A Electronicsandappliancestores(EAS)

o 110

A Furniturestores(FS) S

" 100

A Generalmerchandisestores (GMS),such as Walmart, g

Target,Costco T 90
@©
3

Why it matters. Retailsalesgivethe owner-operatora pulse é 80

of the economyand its projected path toward expansionor £

contraction 70

A AdvancedSalescategoriesprovideus an early snapshot 60
from largeretailers

50
Our thoughts: Salesare not expandingas they once were,
buti K S &aRexastlydecliningeither. 40
38 38 553958383 559883 55398383 55 39833 5579
. . . @] O ) O ) @] ) O )

A Both EASand FSexperienceda drop in salesin August, R e B e T R B H
0.1% and 1.3% respectivelyto $7.58 billion and $11.8 2017 2018 2019 2020 2021 2022
billion. e E|ectronics & Appliance Index —essssFurniture Stores Index  esssGeneral Merchandise Index J

A OnlyGMSsawanincrease(0.5%) to $69.7 billion. Source: FREDh|tps:/fred.stlouisfed.org/series/RSEADttps://fred.stlouisfed.org/series/RSFHFS

) https://fred.stlouisfed.org/series/RSGMMonthly

A Allthree are abovetheir 5-yeartrend, 1.9% 12.3% and

11.9%respectively 20


https://fred.stlouisfed.org/series/RSEAS
https://fred.stlouisfed.org/series/RSFHFS
https://fred.stlouisfed.org/series/RSGMS




Flatbed Market Outlook

The trucking industry consistsof severaldifferent types of operationsand segments While one sizecertainlyR 2 S #ityald iharket analysts
typicallybreakdownthe industryinto three mainsectorsbasedon trailer type: Van,Flatbed,and Reefer

L {g@odito know the current conditionsof the freight market,but A (al@dimportant to understandwhat the future holds,especiallyfor your
segmentof the industry.

Toexaminethe Flatbedmarketoutlook, we will look at:
1. Demand showsushow manytrucksthe marketneedsto movefreight.
2. Ratesillustrate how muchthe averageowner-operatorcanexpectto earn
We will also examine four key economiandicatorsthat directlyimpactthe vanmarket
1. TotalManufacturing
2. ConstructionMaterialsand SuppliesManufacturing
3. Housing

4. AdvancedRetailSalesBuildingMaterials
22



Demand: Flatbed
Loadto-Truck Ratios

The big picture: Loadto-Truck Ratios represent the
number of loadspostedfor everytruck postedon DAT
LoadBoards

A The Loadto-Truck Ratio is a sensitive, reaktime
indicator of the balance between spot market
demandand capacity

Why it matters. Changesin the ratio often signal
impendingchangesn rates

Ourthoughts: Thedecreasewe seein the loadto-truck
ratiosis more due to anincreasein capacitythanit isa
declinein volumes DATIs reporting record numbers
for equipmentposts

A The Flatbed Loadto-Truck Ratio dropped 5.7%
month-over-month to 13.33in Septembermarking
the sixth consecutivemonth of decline,albeit at a
muchslowerpace

A Theratio declined 35% in August,and 85% since
January

A Theratio is 66% below the 5-yeartrend, which will
further placedownwardpressureon rates.
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Source: DAT Trendline$itps://www.dat.com/industrytrends/trendlines| Monthly
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https://www.dat.com/industry-trends/trendlines

Rates: Flatbed Spot
and Contract Rates

The big picture: Ratesare market averagesfrom 5! ¢ Q
RateViewwhich providesreaktime reports on prevailing
spotmarketandcontractrates.

A wl (S +datBbageiscomprisedof more than $110
billion in freight billsin over68,000lanes

Why it matters. Theserates reflect the condition of the
freight marketin reattime. Pleasenote that they include
fuel surcharges

Our thoughts: Spotrates and contract rates declinedfor
the third consecutivemonth, following closelywith the
load-to-truck ratio.

A The spot market saw a $0.15 decline month-over-
month to $2.91 per mile, markingthe first time that
spotrateshavedippedunder$3.00 sinceApril 2021

A The contract market declined $0.08 to $3.59 per
mile, whichis still $0.26 higherthan January

A Yes,but spot rates are 12% abovethe 5-year trend,
andcontractratesare 27%higher

A Thewinter months usuallymark a slower seasonfor
flatbed freight. Lookfor ratesto continueto decline
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https://www.dat.com/industry-trends/trendlines

MANUFACTURERS' NEW ORDERS: TOTAL MANUFACTURING

Manufacturing: Total
and Construction
Materials

The big picture: Manufacturing new orders is an
important flatbed market indicator, as it comprisesa
largepart of the economy

500,000

450,000

Millions of Dollars

400,000

350,000

Why it matters: An increasein new orders signifiesa
higherdemandfor goodsand serviceswhich indicates
future demandfor transportation

. . Source: FREDh|tps://fred.stlouisfed.org/seriessAMTMN@Monthly
A Themanufacturingsector providesa large amount

of volumefor flatbed haulers
MANUFACTURERS' NEW ORDERS: CONSTRUCTION MATERIALS

Our thoughts: The market forcesfor the flatbed sector AND SUPPLIES
appearto be weakeningasnew ordersstart to decline 0
and constructionmaterialscontinueto movesideways ’

$60,000

A Total manufacturing decreased 1% month-over-
month in Septemberto $5485 billion, markingthe
secondconsecutivemonth of decline

$55,000

$50,000

Millions of Dollars

Yes,but total manufacturingis 15.8% abovethe 5-
yeartrend.

$45,000

$40,000
Constructionmaterialsand suppliesmanufacturing

increased0.2% to $61.7 billion, which is 15.4%

higherthan the 5-yeartrend.
Source: FREDhtps://fred.stlouisfed.org/series/ ACMSN[Monthly



https://fred.stlouisfed.org/series/ACMSNO
https://fred.stlouisfed.org/series/AMTMNO

Housing: Starts, Under
Construction,
Completed

The big picture: The U.S CensusBureau publishes
monthly estimateson the number.

A Housingstarts,
A Housingunder construction,and

A Housingcompleted
Why it matters: Newhousingis animportant capitalgood

that spurs additional consumerspendingon appliances
andfurniture.

A L G & &ey economic indicator, especially for the
flatbed trucking sector, which hauls building
materials

Our thoughts: Housingstarts experienceda largejump in
August,proppedup mostly by multi-family housingstarts

A New starts increased12.2% to 1.57 million. They
havenow dropped15%sincethis yearshighin April.

A Yesput startsare 12.3%abovethe 5-yearaverage

A Housesunderconstructionalsoincreasedl.6%to 1.7
million. Theyare 34.6%abovethe 5-yeartrend.
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Advanced Retail Sales: Building

Materials, Garden Equipment,

Supplies Dealers

Thebig picture: Retailsalescapturein-store, catalog,and
out-of-store sales of both durable and non-durable
goods

A These are broken down into several categories,
including building materials,gardenequipment, and
suppliesdealers(BMGESD)

Why it matters: Retail salesgive the owner-operator a
pulse of the economy and its projected path toward
expansioror contraction

A Advanced Sales categories provide us an early
snapshotfrom largeretailers

Our thoughts: TheBMGESBalescontinueto increaseas
ratesturn downward

A The BMGESDetail salesgrew about 1.1% month-
overmonth in Augustto $43.2 billion, and are 23%
abovethe 5-yeartrend.

A Lookto seeflatbed volumesremain strong even as
rates continueto move downward, suggestinghat a
large portion of the rate decreaseis due to excess
capacity
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Reefer Market Outlook

The trucking industry consistsof severaldifferent types of operationsand segments While one sizecertainlyR 2 S #ityald iharket analysts
typicallybreakdownthe industryinto three mainsectorsbasedon trailer type: Van,Flatbed,and Reefer

L {g@odito know the current conditionsof the freight market,but A (al@dimportant to understandwhat the future holds,especiallyfor your
segmentof the industry.

Toexaminethe reefer marketoutlook, we will look at:
1. Demand showsushow manytrucksthe marketneedsto movefreight.
2. Ratesillustrate how muchthe averageowner-operatorcanexpectto earn
We will also examine four key economiandicatorsthat directlyimpactthe vanmarket
1. USDAAverageRefrigeratedlruckRates
2. USDARefrigeratedlruckVolumes
3. USDATruckAvailabilityData

4. AdvancedRetailSalesFoodServicesand DrinkingPlaces
29



Demand: Reefer Load
to-Truck Ratios

The big picture: Loadto-Truck Ratios represent the
number of loadspostedfor everytruck postedon DAT
LoadBoards

A The Loadto-Truck Ratio is a sensitive, reaktime
indicator of the balance between spot market
demandand capacity

Why it matters: Changesin the ratio often signal
impendingchangesn rates

Our thoughts: Thereefer market sawa decreasean the
Loadto-Truck ratio month-over-month, as DAT is
reporting record number of equipmentposts,which is
similarfor flatbed.

A Theratio decreased10.6% to 6.33 loadsto every
onetruck postedin September

A Thisis 20%below the 5-yeartrend, and 69% lower
than January

A Whereasthe van and flatbed Loadto-Truckratios
are declining more rapidly, the reefer market is
movingmore sideways
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Source: DAT Trendline$itps://www.dat.com/industry-trends/trendlines| Monthly
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Rates: Reefer Spot and -
Contract Rates

Thebig picture: Ratesare marketaveragefrom5 ! ¢ Q $325 33.40
RateView, which provides reaktime reports on

prevailingspot marketand contractrates

A wl (S + dafagaSsis comprised of more than $2.75 $2.84

$110billionin freight billsin over68,000lanes

Why it matters: Theseratesreflect the condition of the
freight market in reaktime. Please note that they $2.25
includefuel surcharges

Our thoughts. Spotrates dropped month-over-month,
markingfour straightmonths of decline,while contract $1.75
ratesheld steady

A Spotrates declined $0.05 in Septemberto $2.84

per mile, whichis a $0.75 drop sinceJanuary2022 $1.25
© 3 885 3 0 3 &8 5 333 3 &8 533338 5332323858338

A Contractrates stayedflat at $3.40 per mile, which 2Pz ozpEzzTOZR 202N 0203200

. . . ' 2017 2018 2019 2020 2021 2022

is $0.28 abovewhere we were in January

e SOt e Contract

A DATIs forecastingthat spot rates will continue to & &

slidegoinginto November Source: DAT Trendline$itps://www.dat.com/industrytrends/trendlines| Monthly
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Fruit and Vegetable

Industry: USDA
Average Truck Rates

The big picture: The U.S Department of Agriculture
(USDAXollectsdata concerningthe averagetruck rates
for haulingfruit and vegetablegoods

A USDsaverageshe ratesoverregionand commodity

Why it matters: Produce requires fast and efficient
movementsof perishablecommodities

A TheUSD#Apublishedratesgivesthe owner-operatora
pulseof the reefer market

Our thoughts: Fruit and vegetablereefer rates have slid
18% from their high in Januarybut are startingto level
out aswe headinto the Thanksgivingeason

A Ratesseemto be following a more seasonapattern,
where rates fall in June/July and move upward
headinginto the holidays 2 S (heetd more data to
verify.

A In fact, rates per mile increasedmonth-over-month
to $4.04 in September,following three months of
decline

A Ratesarestill 19.5%higherthan the five yeartrend.

Source: USDAjttps://agtransport.usda.gov/stories/s/56sBde | Weekly
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Fruit and Vegetable
Industry: Truck Volume
and Availabllity

Thebig picture: The} { 5 C@Qg@sreport includesdaily fruit
and vegetable volume data by weight and weekly
refrigeratedtruck availabilitydata

Why it matters: This information is a barometer for the
healthof the overallreefermarket

A It also provides visibility into what exactly is driving
reefer rates, either volume, capacity,or a combination
of both.

ReeferTruckAvailability is codedon ascaleof 1to 5, 1
representinga surplusand 5 representinga shortageof
trucks

Our thoughts:  Reefer volumes continue to decline
accordingo the normalseasonatrend, while truck capacity
isbeginningto tighteneversoslightly

A Reefer volumes declined 9.6% month-over-month to
541,567 poundsin September

A Yes,but A (in@rénal for reefer volumesto fall at this
time of year before a small jump heading into the
holidays

Reefertruck availabilityrose 3.1%in Septemberto 2.9,
meaningthat capacityis startingto gettighter.

Surplus | 3 = Adequate | 5
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Advanced Retail Sales:
Food Services and
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Thebig picture: Retailsalescapturein-store, catalog,and
out-of-store sales of both durable and non-durable $80,000
goods $3.00
$70,000
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Why it matters: Retail salesgive the owner-operator a B $50,000 $2.00
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expansioror contraction S $40,000
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Our thoughts: Retailsalesfor FSDPsloselymirror 5! ¢ Q& $20,000
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A FSDPsetail salesincreasedl.1% month-over-month
in Augustto $86 billion, and 11%yearover-year $0 . - - - $0.00
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A FSDPsalesare 32% higher than the 5-year trend of 2017 2018 2019 2020 2021 2022
$65 billion. . .
emms-00d Services and Drinking Places === DAT Reefer Spot Rates essswDAT Reefer Contract Rates

A Yes, but spot rates continue to fall despite high

volumes,indicatingan excessn reefer truck capacity Source: FREDhtps://fred.stlouisfed.org/series/RSESIPMonthly
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Overall-Freight/Market Outlook

While A {igén@ito knowthe current conditionsof the freight market, A (ial@a@important to understandwhat the future holds
OOFIdesignedthis segmentto examinesome key economicfactorsthat canimpactthe forthcoming market and thereby
your bottom line.

Todo so,we will look at four key categories
1. Consumer and Labor Conditions help usto seehow manypeopleare workingandhow muchthey are spending
2. Manufacturing isone of the primarymoversandshakersavhenit comesto freight volumes
3. Construction isagoodindicatorof the amountof flatbed volumethe market might expectdownstream
4. Ocean and Rail volumesare leadingindicatorsfor freight demand,anda primarydriver of pressureon capacity

The bottom line: OOFIwill breakdowneach categoryand explainhow eachone can potentially effect the overall freight
marketandthus how they pertainto you asa smallbusineswner.
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Consumer and Labor:
Employment

The big picture: Employmentlevels ultimately have a
large impact on consumer confidence, consumer
spendinganddemand

Why it matters: If peoplel NBwofkiag,then they are
lesslikelyto purchasegoods

A Overall truck transportation employment is also
important, asit helpsto show how much capacity
isout there in the industry.

Our thoughts. Employment numbers continue to
remain strong, job openingscontinue to grow, weekly
initial jobless claims remain low, and quits remain
elevated

A Unemploymentoverall is 25.5% below the 5-year
trend at 3.7% while unemployment rate for
transportation and material moving occupationis
26%belowthe 5-yeartrend at 5.1%

Truck employment increased 0.1% month-over-
month in August,to 1.596 million people,and 6%
abovethe 5-yeartrend.

A Somuchfor adriver shortageX
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Consumer and Labor:

Personal Consumption

Expenditures (PCE)

Thebig picture: TheU.S FederalReservausesthe PCEPrice
Indexasits primary inflation index when makingmonetary
decisions

A The PCEmeasuresa broad spectrum of consumer
spendingor a period of time.

Why it matters: ThePCEallowsowner-operatorsto seehow
well the economyis fairing, how people are spendingtheir
money, and how much demandfor goodsthere will be in
the future.

A Durable Goodsare costlier items that last longer than
3-years,